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Hello and welcome to the April/May/June 2017 edition of the INM newsletter. You’ll find a table of contents just below this introduction
with links to each article.
Download this issue for printing
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April 20, 2017!
 

Where do I begin to describe such an extraordinary day? In excess of 90 Maine Notaries Public signed up to attend the 24  Informed Notaries of Maine Annual
Conference at the Spectacular Events Center in Bangor. It was great to see that folks come from many of Maine’s Counties, and, we were delighted to see that
our Robly e-mails flyers were such a success. As could be expected, there were a few hiccups, but, that’s one of the challenges of planning “live” events, right?

th

All of our Speakers earned very high marks on the Evaluations and after all, the education is why we were all there. Our Keynote Speaker, Megan Papesh, PhD
was very well received and thoroughly enjoyed meeting every one. If you missed her program, you missed a highly relevant and lively program on matching photo
ID’s with the faces of those presenting them. As notaries, we are charged with verifying that ID’s presented belong to the individuals whose signatures we are
being asked to notarize. The consequences of a mistake by us in this process can have a serious impact for the recipient of the documents being signed, and to
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us as the notary. Dr. Papesh’s presentation gave attendees excellent guidance for this process and highlighted the difficulties involved. She has also graciously
offered to answer any of your questions about her presentation (Identity Verification: Best Practices in Unfamiliar Face Identification). Simply email her at:

.mpapesh@lsu.edu

You can view the INM 2017 Annual Conference minutes .here

Notaries in attendance had three separate workshops from which to choose in the afternoon. This did mean that folks had to make a choice about which
workshops to attend. Newer notaries and notaries interested in reviewing the fundamentals were encouraged to attend Cathy Beaudoin’s Notary 101 class.
Notaries pursuing opportunities as mobile notaries or notary signing agents were able to attend Past INM President, Taanya Pillsbury’s class. INM Vice President,
Gwen Cole and INM Treasurer, Frances Reed presented a class covering the fundamentals and advanced services for Notaries interested in increasing their skill
and opportunities as Wedding Officiants. Many attendees expressed disappointment that they could not attend all three sessions, but limited time and resources
made this option unavailable in the one-day format.

Many good comments were offered via the evaluation forms submitted, and all suggestions will be taken into account as we begin planning for next year’s Annual
Conference. One of the critical oversights on our part was scheduling the conference in the middle of School vacation week. Unfortunately, this resulted in a lower
than expected attendance, and the last minute cancellation of all but one of our vendors, who realized that they had made plans with their families. One of our
dear Vendor friends had a medical emergency and as a result, was also unable to attend. We were disappointed that the Vendor Fair fell through, and have taken
care to set the date for next year’s Conference (and all future Conferences) so that they do not fall during school vacation week.

Another area where more attention will be focused next year is on menu selection. Our planning for future Conferences will strive to provide an improved
selection, even though it may require some additional cost.

Susan Parsons Thanked For Her Years of Service on the Board

During the Informed Notaries of Maine 24  Conference Annual Meeting on April 20th, 2017, at Spectacular Event Center in Bangor, Vice President Gwen Cole
presented Susan Parsons with a parting gift and thanked her for her leadership and contribution to the Board for the past four years.

th

In addition to the Annual Conference and Meeting, which is held in the Bangor and Portland areas on alternate years, INM holds a number of half-day workshops
each year. Wedding workshops and Mobile Notary workshops have been held in several locations including Auburn, Augusta and Waterville. A Fall Workshop
focusing on fundamental and advanced notarial duties is typically held in the Augusta area. Your Board members are busy planning for these as we speak. These
workshops usually cover single topics but delve more deeply into them.

We also offer “travelling” education, throughout the year. Again, the topics vary and are usually based on what our members are asking for. The best way to keep
on top of all these programs is to check the INM website periodically at: . There is much information, and answers to many of
your questions. We urge you to get familiar with the “About Us” section. We fielded many questions at the Conference, about the Board of Directors, and
additional information can be found in this section. Interested in joining the Board? We sure would love to have you and your ideas for future events!!

www.informednotariesofmaine.org

As with anything…the more ideas that get thrown into the pot, the better the educational stew!! We have already set the date for next year’s Annual Meeting and
Educational Conference: April 26, 2018. We will soon start sending out our RFPs to secure a location. Feel free to send suggestions for venues to me at my email
address below.

Hope to see you there!!

Gwen Cole 
INM VP 
Notary Public 
ME Commission Expires: 11/8/2018 
gwen.cole@informednotariesofmaine.org

Edited by: Mike Richard, INM President

Back to top

President’s Message
 

What difference can one person make?

In Maine, somewhere around 25,000 of us are commissioned Notaries Public. I became a notary to assist in the office where I worked. In 2001, I really knew
nothing about what was required, but one of our office notaries was retiring and I recognized that we would need another one. It was then I that I applied for my
first notary commission. (I thought I could probably do this.)

I started attending INM Conferences around 2012 in order to be sure I knew all that was needed. (Better late than never.) I joined the INM Board in January of
2014. (I figured I could probably help out some.)
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At our annual conference in April 2014, the Informed Notaries of Maine was facing a big question: Should INM close its doors? The finances were not looking
great. New board members were not coming forward to add new life and help carry the load. For several minutes, it seemed that the answer would be “yes”.
Then one person raised her voice and argued that the organization was valuable to its membership, and therefor worth continuing. She was willing to step
forward to help take INM forward by joining the board and lending her efforts. Following her lead, a number of other members then came forward to serve on the
board, and as a result, INM continues to provide education for notaries.

New life, new ideas, and new ways of adding value to its membership are the life blood of every organization.  One of my favorite realizations (and admissions)
when part of any group is: EVERYONE IN THIS GROUP IS SMARTER THAN I AM! Of course I am speaking collectively. I’ll match wits with many folks one-on-
one, but if we join together and combine our ideas and efforts, we can do so much more.

Eight people began planning the 2017 INM Conference in 2016. All eight were volunteers. Most had full time jobs, and none were professional planners. Together,
using a framework from past conferences, a location was lined up, menus selected, vendors solicited, speakers contacted and selected, registrations collected,
door prizes collected, a raffle prize selected, all the things required to present the education needed and desired by many notaries wishing to better understand
and perform the notary services.

Were there a glitches? Yup! There are hiccups at every conference. That’s what an OS list (Oh Shucks!) list is for. The real question is: Did you take away a better
understanding of your responsibilities and duties as a notary? Did you take back some ideas for improving your notary business? Did you meet some new
friends? Some old friends? Will you be a better Notary?

Do you as an individual feel that it’s important for beginning and advanced education to be available on an ongoing basis for Maine Notaries?

You as an individual can make a difference! Start by filling out and submitting the evaluation form you receive at the conference or workshop. Your comments are
seriously considered in the planning process for future events. Share our events with your fellow notaries whether INM members or not. Volunteer some time.
Membership on the board might not be for you, but helping set up and/or taking registrations at an event is a small commitment (Conference Committee), and a
way to meet and network with lots of others with your same interests. Share your ideas by serving on a committee that interests you. Consider attending a board
meeting or two to see if it’s something you would consider. If you are looking for a group that operates perfectly and has all the right ideas and methods, boy do
we ever need you!

Step forward and make a difference. Contact us at MemberServices@InformedNotariesofMaine.org

Back to top

Evaluating the Return on Your Investment in Becoming an NSA
7By Cindy Medrano, NNA, February, 201

 

OF ALL THE THINGS PEOPLE CAN DO to go into business for themselves, becoming a Notary Signing Agent is one of the least expensive in terms of start-up
costs. But it does take a financial investment that goes beyond the cost of a Notary commission and certification. If you want to supplement your income or
make a living handling and notarizing loan documents, it’s important to look at the real-world investment to get started and evaluate what kind of return on that
investment you can expect as an NSA. Here’s everything you need to know: Getting Started Becoming an NSA requires you to obtain training, certification and
background screening that meets the requirements of the companies you wish to work for. Some states require additional licensing requirements and/or restrict
Notaries from working as a Signing Agent. For example, Maryland and Indiana require title insurance for all closings. Virginia is a state that restricts Notaries from
handling real estate property signings without an escrow license. Excluding your commissioning costs, becoming a Notary Signing Agent will typically cost a
Notary between $140 and $200 depending on the vendor. Such NSA packages will include background screening, certification, and a possible training course.
Although certification is not required by law, many companies ask that you are certified to meet Consumer Financial Protection Bureau compliance requirements.

15 THE NATIONAL NOTARY FEBRUARY 2017 Certification is not mandatory, but becomes a critical factor when companies are searching for Signing Agents for
assignments. Usually those who have certification are the ones who get hired first by title companies. Taking a training course is also recommended so you can
familiarize yourself with the duties of a Signing Agent and the contents of the document package. Not only will you need your Notary commission, seal, and
journal, but also reliable transportation. You will also need to purchase needed supplies like printing, fax, and mobile devices to print and deliver documents.
Additional Notary insurance is strongly suggested to cover any unintentional mistakes. Carrying a minimum errors and omissions (E&O) insurance policy of
$25,000 is encouraged. Some companies may ask those signing agents they work with to carry a larger policy. There is also flexibility in the business.

Becoming a Notary Signing Agent allows you to become your own boss, set your own business hours, and adds another skillset to your resume as an
independent contractor. Veronica Castro of San Diego, CA, is a wife, mother of three, and the owner of Veronica Castro Mobile Notary & Living Trust. As a
business owner, she loves being able to make her own schedule and having the opportunity to attend her children’s sporting games and school events. Castro
became a Notary in 2010 and mainly focuses on work as a Signing Agent because of her background in the loan and escrow process, which helps guarantee a
smooth closing process. Building Your Business Compared to other business startups, becoming a Signing Agent is very attainable and inexpensive. For
example, becoming a Real Estate Agent can cost someone $500 to $1000, which includes a pre-licensing course, licensing exam, activation of license, and
membership to a realtor association. Another example of a costly career would be becoming a tax preparer which can cost approximately $500. Not only would
you need a registration fee, but you would need to invest in professional tax preparation software and marketing and tax office supplies.

mailto:MemberServices@InformedNotariesofMaine.org
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When getting started, a web presence is recommended to generate business leads and put your business name out there. You can purchase a website and
domain for a price or create social media pages for your business for free. Platforms like Facebook and Twitter are great starting points. It is also important to
make sure your Signing Agent profile is made available on several company directories such as SigningAgent.com and Snapdocs. Some directories will offer free
listings while others require a fee to have a more noticeable listing. Having your information featured in these directories allows title companies, real estate agents,
and escrow companies to find you, thus generating more business.

Always keep your profile listing up to date to ensure eligibility for assignments. Lynn Murray from Mount Olive, Alabama, has been using many marketing methods
since the launch of her business in 2011. Working in rural areas she relies on word of mouth, as much as her website, social media pages and directory listings.
Murray stresses the importance of building relationships with clients in places such as UPS stores, nursing homes, retirement homes, and banks as another form
of marketing your business. “Leave business cards everywhere,” she says, because they work as another form of word of mouth promotion. Return on
Investment Remember you must be willing to invest money to earn money. Results won’t be immediate. It will take time to earn the money invested back as your
build your business and promote yourself as a Signing Agent. “Stay positive and keep away from negative Notary groups,” Murray says. She suggests
networking with groups that will open doors for referrals and support. It is also important to keep in mind you won’t receive immediate payments on assignments.
They do take time to process, and you can wait up to 30 to 60 days for a payment. However, the key is to be a knowledgeable Signing Agent to see repeat
business. Have your NSA profile listed in as many directories. Once you’ve become familiar with the process and established those relationships with your
community, loan officers, and title companies, business will begin to blossom. “My advice to anyone wanting to start their own business is to network, create and
maintain relationships,” said Castro. “Make sure you stay informed and have all the necessary training”. The time you invest in gaining knowledge of the field and
establishing relationships will determine what route your Signing Agent business will go.

Back to top

Fix a Bad Seal Impression
 

Sometimes Notary seal stamped impressions may produce with a smudged or too faint to read result due to uneven application of ink.

The solution is simple:

(a)The Notary affixes a second seal impression that is readable and able to be photocopied near but not over the first one. If need be, the second seal might even
be positioned “on end” to fit in a tight space.

(b) The Notary must never try to “fix” the first seal impression with pen and ink — this may be regarded as tampering and cause the document’s rejection.

(c) To prevent imperfect seal impressions, you can first try a sample impression on scratch paper before attempting the actual print on the notarized document.
This allows the Notary to gauge how hard to press in affixing the seals. If this is done, of course, the trial impression should be torn up and discarded afterward.

From NNA article 1/15

National Signing Association Tips For Getting More Assignments

WHAT CAN SIGNING AGENTS do to boost their reputation and motivate companies to offer them more assignments?

Aaron King, CEO of Snapdocs, offers these five tips:

1. Arrive on time — or, better yet, show up to the closing a few minutes early. If you are running late, be sure to communicate that to the borrower.
2. Help keep the borrower informed, as appropriate. If you are called upon to act as a messenger between the borrower and the lender, title company, or

signing service, clearly communicate all information that needs to be relayed. And, if there is a change to the signing, alert the borrower immediately (if you
provide the borrower with an update before their mortgage company does, even better).

3. Dress professionally. Your first impression is your only impression with mobile closings, and presenting yourself well helps to earn borrowers’ trust and
confidence in you.

4. Come prepared and organized with all of the loan paperwork. Be knowledgeable about the forms the buyer will be signing so you can competently answer
any questions during the closing, easing the anxiety of uncertainty.

5. Be friendly, courteous and patient. Borrowers don’t want to feel rushed, and each borrower will move through the closing at their own pace — some may
have more questions than others. Also, have patience with less-than-ideal situations, such as locations with lots of distractions (pets, kids, etc.)

From NNA article 2/17

Back to top

How to Correct a Certificate
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Too much helpfulness isn’t always a good thing. Signers sometimes bring documents to Notaries with the notarial certificate information “helpfully” filled in — but
often this information proves to be wrong. The county named in the form, for example, may be incorrect.

Fortunately, such errors are easy to fix. The Notary simply lines through any incorrect words, neatly writes in the correct information immediately above, and then
initials and dates the correction.

However, a Notary may only correct information in the notarial certificate — not in the main body of the document.

MA 2017

Back to top

Minimize Your Liability
 

While E&O Insurance is vital protection for the Notary against unintentional mistakes or baseless allegations of impropriety and the Notary Surety Bond is vital
protection for the public against any misconduct by the Notary, the likelihood that either will have to be drawn upon can be minimized by the Notary’s adherence
to these widely acknowledged notarial best practices.

Notarize only for signers who are
present:

The conscientious Notary will make sure that a signer requesting a notarial act is always present at the time of
notarization. No exceptions. In fact, a Notary can reduce his or her potential liability considerably simply by always
following this cardinal rule of notarization. Notaries are sued and have their commissions revoked more for a failure to
require personal appearance than for any other violation.

Don’t notarize documents with
blank spaces:

Documents should be entirely complete prior to notarization. A blank line for an interest rate or loan amount in a
document is an invitation for fraud. By making sure the blank is filled in at the time you notarize, you will protect both the
signer and the transaction. This can avert legal action later.

Several states now have provisions in statute prohibiting the notarization of any document with blanks, so you would do
well to avoid the practice.

 

Never pressure a person to sign: The principal’s signature before a Notary must be a voluntarily act. If the signer was pressured or coerced to sign – by
others in the room or by the Notary – it could cause the document and underlying transaction to be discredited or
invalidated, resulting in a potential legal action.

This is why before you notarize you must ensure that the signer intends to sign the document willingly and that the signer
understands what he or she is signing. This will protect all parties to the document – and you, the Notary – from
allegations of duress.

 

Know or identify your signer: The main purpose of notarization is to positively identify the signature in your presence and to administer oath and
affirmations to signers who swear or affirm the truthfulness of statements in a document. Many lawsuits against Notaries
involve forgeries that a Notary can prevent by rigorously following all laws and best practices for identifying signers.

Personal knowledge of the signer, the sworn vouching of one or two credible identifying witnesses or reliance upon a
reliable and current identification document as prescribed by state law are typically the methods by which a Notary may
identify a signer in most states. Check your state statutes for specific identification rules.

 

Don’t give advice: Notaries can avoid claims and lawsuits by recognizing the limits of their authority. A Notary commission does not provide
authority to give legal advice, draft documents or select the type of document or notarization for a client. Providing
unauthorized legal services not only can get you into trouble with your commissioning official; it can provide a basis for
legal action if the legal advice you provide is the wrong advice and the signer is financially harmed by it. 
A Notary should never engage in activities that constitute the practice of law unless the Notary is a licensed attorney or a
professional duly trained or certified in a particular field – and then only within the strict limits of the Notary’s field of
training or certification.

Keep a journal: Recording each notarial act in a journal is an important protection for the Notary against liability. The journal can provide
evidence of a Notary’s reasonable care in performing a notarial act and can establish the Notary’s regular practice of
following proper procedures over the course of many notarizations. Furthermore, the journal entry can prove beneficial if
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the Notary is ever asked to complete a statement for an insurer investigating a claim against the Notary or testify in court
about a notarial act he or she performed months or years earlier. Without the journal record of the notarization in
question, the Notary would be hard pressed to remember any significant details about the notarization.

Requiring a document signer to leave a signature and even a thumbprint in the Notary’s journal can avert a fraud in the
making or discourage signers with second thoughts about following through with the transaction from doing so.

 

Maintain your impartiality: By definition, a Notary is an unbiased official witness who is personally or professionally unaffected by the document. In
legal disputes signers and attorneys may attempt to discredit a document on the grounds that the Notary had a financial
or beneficial interest in the transaction.

For this reason, never notarize your own signature or a document in which you are personally named. If you will receive a
direct benefit, fee, commission or advantage other than the fee allowed by state law, you also should not notarize.
Similarly, if you stand to suffer a direct financial loss from a transaction, you should not notarize.

Notaries also should refuse to notarize for close family members because a Notary’s impartiality can be questioned in
these circumstances as well.

 

Watch your commission expiration
date:

It is important that you notarize with a valid commission. If your commission expires and you fail to realize it, any
document you notarize after the expiration date could be invalidated.

Legal actions can arise over any imperfection in a signed and notarized document and attorneys often seek to disprove
the legitimacy of documents on a technicality. A notarization performed after the date of the Notary’s commission
expiration is such a technicality.

In many states, the Notary’s commission expiration date appears in the Notary’s official seal. You should make a mental
note of this date whenever you notarize documents. You can also put your commission expiration date in the front of
your journal as a reminder.

 

Complete certificates carefully and
completely:

The public relies upon the facts attested by a Notary in every certificate of acknowledgment or jurat the Notary signs and
seals. The facts include a description of the venue (location) where the notarization was performed, the name of the
signer appearing before the Notary, the date of notarization, the means by which the signer was identified and whether
the signer acknowledged the signature voluntary for the purposes expressed in the document or vouched under oath or
affirmation that the statements in the document were true.

If a date is incorrect or a signer is named in the certificate who didn’t actually appear before the Notary, it could be
reason to question the document.

Make sure that you enter the correct county and state, name of the signer and date of notarization. If the name of any
signer not present for the notarization is included in the certificate, be sure to cross it out.

 

Protect “loose” certificates: Sometimes you must add an acknowledgment or jurat certificate to a document that does not contain a preprinted
certificate or has insufficient wording. Documents that contain a preprinted acknowledgment or jurat on the same page
as the principal’s signature have a built-in protection against fraud because the certificate can never be used with another
document.

Since you are adding your certificate as an additional page to the document, you should always staple the certificate to
the signature page so to deter its use on an unintended document..

Furthermore, you should never give or mail a signed and sealed loose certificate to another individual and trust that
person to staple it to the intended document.

 

Don’t let anyone use your seal: In the right hands, a Notary seal on a document authenticates the notarial act and permits the document to be
immediately received as evidence in a court of law. In the wrong hands, a Notary seal can be used to perpetrate a
fraudulent act that can land the rightful owner back into court to answer for the fraudulent use of the seal.
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This is why every Notary must protect the official seal, keeping it in a locked and secure area when not in use. Keeping
the seal locked up will prevent an unauthorized individual from using the seal to perform fraudulent acts. You can keep
your seal in a locked attaché or desk drawer, provided you alone have access.

“Just say no” to any person who asks to “borrow” your seal. The seal has your name on it and only you as the
commissioned Notary may use it.

 

Obtain insurance for high-value
transactions:

Every notarization is an important transaction, from the parental permission slip to the living trust document. Some
potentially involve great sums of money that may expose the Notary to significant financial loss if something goes wrong.
However, you won’t always know what your potential exposure is with any one document that you notarize.

The best protection against your liability risk is to follow the law and best practices when notarizing. Despite your best
intentions, you may make a mistake. That’s why there is E&O Insurance to protect your personal assets. Following best
practices   the notarization will help protect you, while E&O insurance will protect you   the notarization is
completed.

during after

From an NNA article on EEO Insurance, 2016

Back to top

Stamping Your Documents Correctly
 

1. Make sure your document is . Stamping documents on stacks of paper, files or magazines may produce a
 on your document that may later be rejected.

on a firm, flat surface for stamping
LEGALLY UNACCEPTABLE IMAGE

2. Place the printing surface of your stamp flatly on your document. DO NOT ANGLE THE STAMP
3. Hold your stamp with your thumb and fingers; do not press down with the palm of your hand.
4. Quickly press and release.

Back to top

Using Facebook to Market Your Business
 

Facebook is the social media giant that connects millions of users around the world. It’s a site where millions of users log in to interact with their friends and family
every day. Whilst 71% of Internet users in the United States participate in Facebook,48% of young Americans say they find out about news through Facebook.

As a facebook user, operating in this digital market, the possibilities are endless for a digital stream of potential clients.

I suggest that after you set up your personal Facebook page you are going to want to create your business page. The main reason for this is that it will allow you
to separate yourself from your business. Especially if you get tagged in an embarrassing photo or if something comes across your wall that a client might find
offensive. Your business page is also where the valuable “like” button will come into play.

You’ll still want to build up both profiles and switching back and forth is as easy as a click.

In addition, you’ll want to link other social media outlets to both your personal Facebook account and your business page as this will make them both more
useful. On the flip side, by including links to your Facebook information in some of your tweets, or by adding a “like” button to your blog, you’ll be able to
capitalize on traffic to those sites by funneling it back to your Facebook page.

Once you’re signed up with Facebook, you need to begin the daily chore of seeking out new friends. Search any school you’ve ever attended, any job you’ve
ever had, or anything specific you follow. This will get the ball rolling. Next, link up a Twitter account add some photos, suggest some related YouTube videos,
and push the “like” button on some of your friends’ postings.

Just like that, you’ll find yourself networking.

Written by Marilyn Amoroso 5/10/16

Back to top
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 Welcome New Members
Julie G. Michaud, Bucksport

Patricia . Mclaughlin, Corinth

Ellen J. Mclaughlin, Medway

Erin R. Blomquist, Bristol

Violet Dube-Moody, Lincoln

Ashley Rand, Wesbrook

Melissa E. Groves, Jay

James M. Turcotte, Clinton

Jamie M. Crain, South Portland

Nancie B. Ellis, Freeport

John A. Macdougall, Hollis

Raina M. Brooks, Winthrop

Ethel Ann Granholm, Brunswick

Katherine L. Boynton, Manchester

Charlotte . Labelle, Paris

Cheryl M. Look, Millbridge

Angela C. Levasseur, Westbrook

Rita T. Rose, N Waterboro

Linda M. Hanusek, Dayton

Nancy Delaney Leclair, Litchfield

James C. Kurtz, Eddington

Wendy Buxbaum, Durham

Dany L. Lemay, Enfield

Arthur J. Benson, Hampden

Angelia D. Brown, Orono

Christine A. Cote, Sanford

Sandra J. Farrar, Lyman

Jeannette F. Turner Bubar, Stonington

Pamela Palamountain, Portland

Anna L. Bianconi, Lisbon Falls

Michele M. Frank, Portland
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Mary Joan Kozicki Lafontaine, Auburn

Lara J. Boutaugh-Commoss, South Portland

Scot D. Grassette, Rumford

Suzan D. Rudnicki, Carmel

Rita P. Beaudry, Auburn

James R. York, Winslow

Darsi L. Simond, Greene

John T. Carr, Scarborough

Olga J. Rumney, Belfast

Charlene L. Diamond, Turner

Mary Jo Brown, North Monomouth

Dawn Brady Pratt, Wilton

Loretta J. Lathe, Augusta

Shirleen S. Vainio, Monson

Brenda Lee Caron, Fort Kent

David Labreck, Litchfield

Brenda L. Giasson, Lewiston

 

On behalf of the membership and the board of Directors, we welcome you to the INM, and congratulate you on making a commitment to your future as a notary
in the state of Maine! INM has as its purpose:

to educate Notaries about the legal, ethical, and technical facets of performing notarial acts,
to develop and promote the highest ethical principles for Notaries,
to act as a center to promote uniform laws and regulations, and
to increase the public awareness and understanding of the Notary’s role.

Please consider getting involved as a member of a committee or by serving on the Board of Directors. 
See more at: http://www.informednotariesofmaine.org/about-us/board-of-directors
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Awesome new website, looks great! I also love the layout of the
newsletter. Great job, everyone!

 Maria Northcott
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